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Disclaimer

This document is confidential and has been prepared by NLMK (the “Company”) solely for use at the investor presentation of the Company and may not be
reproduced, retransmitted or further distributed to any other person or published, in whole or in part, for any other purpose.

This document does not constitute or form part of any advertisement of securities, any offer or invitation to sell or issue or any solicitation of any offer to purchase
or subscribe for, any shares in the Company or Global Depositary Shares (GDSs), nor shall it or any part of it nor the fact of its presentation or distribution form the
basis of, or be relied on in connection with, any contract or investment decision.

No reliance may be placed for any purpose whatsoever on the information contained in this document or on assumptions made as to its completeness. No
representation or warranty, express or implied, is given by the Company, its subsidiaries or any of their respective advisers, officers, employees or agents, as to the
accuracy of the information or opinions or for any loss howsoever arising, directly or indirectly, from any use of this presentation or its contents.

The distribution of this document in other jurisdictions may be restricted by law and any person into whose possession this document comes should inform
themselves about, and observe, any such restrictions.

This document may include forward-looking statements. These forward-looking statements include matters that are not historical facts or statements regarding
the Company’s intentions, beliefs or current expectations concerning, among other things, the Company’s results of operations, financial condition, liquidity,
prospects, growth, strategies, and the industry in which the Company operates. By their nature, forwarding-looking statements involve risks and uncertainties
because they relate to events and depend on circumstances that may or may not occur in the future. The Company cautions you that forward-looking statements
are not guarantees of future performance and that the Company’s actual results of operations, financial condition and liquidity and the development of the
industry in which the Company operates may differ materially from those made in or suggested by the forward-looking statements contained in this document. In
addition, even if the Company’s results of operations, financial condition and liquidity and the development of the industry in which the Company operates are

consistent with the forward-locking statements contained in this document, those results or developments mayv not be indicative of results or developments
CULIDIoLTIIL vwilll I.IIC 1Tvivwaiu- IUUI\IIIS JI.QI.CIIICIII.J Luilitailiicu IIl LIII.) UuULUIIITHIL, LHTvoT 1 Toullo vl \JCVCIUPIIICIILJ IIIGY 1IUL VT 1HIUILdiuivoe Uil 1Couilo Vi \JCVCIUPIIICIILJ IIl

future periods. The Company does not undertake any obligation to review or confirm analysts’ expectations or estimates or to update any forward-looking
statements to reflect events that occur or circumstances that arise after the date of this presentation.

By attending this presentation you agree to be bound by the foregoing terms.
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** CY2008 production results. Since Beta Steel consolidation in Oct 31 2008, its production volumes reached 54,000 tonnes.
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Geographic position
— Main site in Central Russia with good transport access

— lIron ore subsidiary just 350 kilometers away

Efficient vertical integration
— Self-sufficiency in core raw materials (iron ore, scrap, coke)
— Low cost iron ore and coke production
Balanced portfolio of assets
— Well-invested integrated steel and raw materials assets
— Ongoing modernization to increase productivity
Diversified sales and products mix
— Efficient export/domestic markets balance
—  Ability to shift products and markets
Solid financial standing and operational performance
— Sustainable cash flow generating business

— Low leveraged balance sheet
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Favorable geographic position

e ...allows leverage on transportation cost

— Main assets in regions with developed infrastructure and

transportation network (European Russia, the Urals)

— Major domestic clients at less then 1,500km range

— Short distance to raw materials and flux subsidiaries

— Coke facility is located in the main Russian coal region
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Efficient vertical integration

Ensures sustainably high operationai and financiai efficiency

* lronore
—  Fully self-sufficient in low cost iron ore
— Mine life is about 190 years
* Coke and coal
— NLMK is NOT integrated in high-cost coal mining
— Largest and modern coke facility in Russia

— An option to develop a 240 mt coal deposit

* Scrap

— 80% covered by Maxi-Group and other subsidiaries
* Energy

— Over 40% low cost self-sufficiency in Lipetsk

— About30% cheaper then external supply
* Logistics

— Own company ensures ~20% discount to RZD tariff

NLMK: self-sufficiency in key raw materials
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Costs

e Historically one of the world lowest cost producers
*  Low share of fixed costs enables costs cuts

e 1Q 2009 costs lower due to:
— Russian coal prices down 50-60% g-o0-q
— 30% RUR vs. USD devaluation g-o0-q

—  Productivity gains and cost reduction

* Estimated consolidated cash cost for Q1 2009
** preliminary data calculated at current prices for raw materials
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Sales and market position

Global market:*
— #1 transformer steel supplier
—  #1slabs supplier

Russian market:*
—  60% of electrical steel market

— C.30% in cold-rolled, pre-painted, galvanized flat

steel and rebar markets

* company estimates
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Shift in markets and customers
— 7% of exports to China
—  32% of exports to S.E.Asia (ex. China)
— 55% of slabs now sold to NLMK - Duferco JV
Rationale:
— High cost of steel production in Asia
— Decreased freight cost
— Synergies with JV facilities
Trends to be monitored:
— Cash cost in Russia vs China
— Stock levels of traders and consumers
— Capacity utilization of the main producers
— Signs of steel demand picking up

— Russian demand trends
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2008 Performance

— Revenue USD 11.7 bn, +51% y-o-y

EBITDA USD 4.5 bn, +36% y-o-y

ROE 17 %

Operating cash flow USD 2.8 bn
Financial standing
— Long-term superior margins, ROE and cash flows

— Conservative balance sheet with
— USD 1 bn of STD
— USD 1.9 bnof LTD

— USD 0.841 bn of net debt

Highest credit ratings among Russian steelmakers

Low share of goodwill and intangible assets
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Devaluation effect accounted for in 2008

e  FX hedging policy

About 90% of costs are RUR denominated
About 60% of revenues in foreign currencies
Hedging started in 2006 after RUR strengthening began

Forward FX contracts is the main tool

FX hedging in 2009

2006 — 9M 2008 FX gain of over USD100 million
In 2008 hedged 30% of expected 2009 export revenues
Negative effect accounted for in FY2008

Total effect of hedging depends on FX rate change
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Development strategy

Organic growth creates value

Low cost of capacity expansion in Russia

Further efficiency and quality improvements
Vertical integration development (coal, pellets, etc.)

Raw materials cost can be further improved

. Downstream M&A rationale

Lower volatility of earnings

Technologies and client base of target companies
—  Product portfolio and risks diversification
Upstream M&A rationale

e.g. efficient coal assets

Portfolio reevaluation

Divestment of non-core assets

* Main production site in Lipetsk data
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M&A growth

*  Main achievements
— Secured low cost iron ore, coke and scrap supply
— 30% of slabs converted into HVA at own facilities
— Added 2.4 m t output through low cost EAF production
—  Product diversification and share gains:
* #1 supplier of transformer steel in the world
e #2rebar supplier in Russia
* ¢.20% of heavy plates market of N. Europe
. Financing
—  Primarily from operating cash flows and own cash
— Use of low cost credit opportunities

* Preliminary data (seasonally adjusted and annualised)
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Organic growth

*  Main achievements
— Efficiency gains
— Improved quality and range of products
— Increased share of HVA products
— Higher environmental and safety standards

e Source of financing

—  Primarily from operating cash flows and own cash funds

*  From 2000 to 2012, Lipetsk production site.
**  Estimated data
*** Calculated as revenue divided by the number of employees. Lipetsk production site
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NLMK in the global market environment

Resilience to low market environment
—  Product mix fit to full use of low cost advantage

— Strong export share ensures higher sales

— Low operating leverage to provide competitive edge in

weak pricing environment

Global steel supply & demand balance
— Steel demand is reactive to global GDP and FAI
— Steel demand has higher recovery rates
— Developing countries will support steel consumption

— Low cost producers can gain from low markets

* Source: IISI working paper
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Global market environment: China

Steel production growth in China is capped by
— High cost of production
— Government efforts to restructure steel industry

— Export duties on selected steel products;

Steel demand drivers in China
— Q1 2009 FAI up 29% (as compared to 25.5% in 2008)
— Infrastructure investments and fiscal stimulus
— March real estate spending up 10%
—  Civil metal-vessels production up 14%

— 2009 car sales planned at 10 m units
... with 36% m-o-m in March

— Infrastructure projects (additional 100 m t)
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Russian government support measures

* Monetary authorities to support recovery
— Lower interest rates to provide liquidity to banks
— Central Bank effectively controls FX rates
e Government stimulus plan announced*
—  Steel-intensive infrastructure projects (2008-2015):
- Transportation investments USD650 bn
—  Grid and pipeline capex USD470 bn

~USD 17 bn to support construction sector
- Automotive sector support

Timely fiscal measures
—  Corporate income tax reduction from 24% to 20%
—  Pension reform postponed

- Cutting monopolies’ appetite for tariff growth

*Source: RenCap estimates, governmental plans announced.
**Source: Ministry for Trade and Economic Development forecast as of 21.08.2008, Rosstat
*** Growth given own gas pipeline is commissioned at Lipetsk site

3.5

.5

15

0.5

Russia: Apparent steel use (ASU)

"X
\___~—

40% g:omth from
the bottom

EERERERRERERER
s— A5L), monthly

Source: Metal Expert, WSA, Company estimates

Monopolies tariffs growth rates**

26%
20% 21%! L1
"13% 14%
8%
GGas Energy Rallway
12009 plan® 02009 fact

20




1. Company overview

2. Development plans

3. Steel industry trends

4. Outlook

[21]




Outlook

* 2009 outlook
* Revenue for Q1 2009 about USD1.1 billion
e EBITDA margin in Q1 expected to be ~20%
e 2009 steel output of ~10 millions tonnes

e 2009 capex (incl. maintenance) to reach USD1 billion

e Key short- to mid-term value drivers
* Ongoing efforts to reduce costs and increase production efficiency

e Active sales policy shifting between products and markets to retain profits
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18, bldg 1 Bakhrushina str.
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