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Disclaimer

This document is confidential and has been prepared by NLMK (the “Company”) solely for use at the investor ﬁrese_ntation
of the Company and may not be reproduced, retransmitted or further distributed to any other person or published, in whole
or in part, for any other purpose.

This document does not constitute or form part of an¥ advertisement of securities, any offer or invitation to sell or issue or
any solicitation of any offer to purchase or subscribe tor, any shares in the Company or Global Depositary Shares (GDSs),
nor shall it or any part of it nor the fact of its presentation or distribution form the basis of, or be relied on in connection
with, any contract or investment decision.

No reliance may be placed for any purpose whatsoever on the information contained in this document or on assumptions
made as to its completeness. No representation or warranty, express or implied, is given by the Company, its subsidiaries
or any of their respective advisers, officers, employees or agents, as to the accuracy of the information or opinions or for
any loss howsoever arising, directly or indirectly, from any use of this presentation or its contents.

This document is for distribution only in the United Kingdom and the presentation is being made only in the United Kingdom
to persons having professional experience in matters relating to investments fallin% within Article 19(1) of the Financial
Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”) or high net worth entities, and other persons
to whom it may otherwise lawfully be communicated, falling within Article 49(2) of the Order (all such persons together
being referred to as “relevant persons”). Any person who Is not a relevant person should not act or rely on this
presentation or any of its contents.

The distribution of this document in other jurisdictions may be restricted by law and any person into whose possession this
document comes should inform themselves about, and observe, any such restrictions.

This document may include forward-looking statements. These forward-looking statements include matters that are not
historical facts or statements regarding the Company’s intentions, beliefs or current expectations concerning, among other
things, the Company’s results of operations, financial condition, liquidity, prospects, growth, strategies, and the industry in
which the Company operates. By their nature, forwarding-looking statements involve risks and uncertainties because they
relate to events and depend on circumstances that may or may not occur in the future. The Company cautions you that
forward-looking statements are not guarantees of future performance and that the Company’s actual results of operations,
financial condition and liquidity and the development of the industry in which the Company operates may differ materially
from those made in or suggested by the forward-looking statements contained in this document. In addition, even if the
Company'’s results of operations, financial condition and liquidity and the development of the industry in which the Company
operates are consistent with the forward-looking statements contained in this document, those results or developments may
not be indicative of results or developments in future periods. The Company does not undertake any obligation to review or
confirm analysts’ expectations or estimates or to update any forward-looking statements to reflect events that occur or
circumstances that arise after the date of this presentation.

By attending this presentation you agree to be bound by the foregoing terms.
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NLMK Group today

Crude steel production
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Single site low cost crude steel
production
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Well-developed basic raw materials
base
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High value-added production facilities

in core export markets



NLMK Group today (cont.)

Raw materials (mining) Steelmaking & rolling Sales/Logistics/R&D

Stoilensky GOK (iron ore)

* Reserves: 5 bin t

* Iron ore concentrate production: 11.0
min tpy

e Supply to NLMK: 86%

Altai-koks (coke)

» Capacity 5 min tpy

* Production: 3 min tpy
* Supply to NLMK 27%

Prokopievskugol (coal)
* Reserves: 200 min t

* Production: 3 min tpy

* Supply to Altai-koks 95%

Stagdok (limestone)
* Reserves: 180 min t

* Production: 2 min tpy
* Supply to NLMK 51%

Dolomite (dolomite)

* Production: 2 min tpy
* Supply to NLMK 52%

Production site in Lipetsk
Crude steel: 9.1 min tpy
Slabs: 3.9 min tpy

Rolled

* HRC: 1.6 miIn tpy

* CRC: 1.8 miIn tpy

» Galvanised: 0.43 min tpy
* Pre-painted: 0.34 min tpy
* GO: 0.14 min tpy

* NGO: 0.34 min tpy
Energy self-sufficiency 43%
COP USD167/t

VIZ-Stal (NGO&GO steel)

» Capacity: 0.18mln tpy of GO steel
* Production:

* GO: 0.18 min tpy

* NGO: 0.02 miIn tpy

DanSteel (heavy plate producer)
» Capacity: 0.5 min tpy
* Production: 0.47 min tpy

Tuapse Sea Port (TMTP)

* Freight turnover: over 20min tpy
- of which steel: 10%

* Max. vessel size: 80 k t

NTK (railway operator)

e Volume: 46min t

» Share of NLMK’s cargo: 85%
e Number of cars: 1400

Gipromez (R&D facility)

» Personnel: 344

» Specializes in steel equipment
engineering

Trading house NLMK (Moscow)
* Trading raw materials and
supplies

NLMK DV (Vladivostok)
* Trading in China and Far East



Leading position in Russian and world market

Sales by region, H1 20061

Asia Rank  Share
Turkey & 7.7% Rest of the

Middle East world
11.5%

CRC #1 34%

11.5%

Slabs
42%

1 Tonnage-wise distribution * Market share in EU after JV with Duferco Group -6-

Electrical steel #1 70%
Europe
19.7% Aussia Coated steel
=8 - pre-painted #1 32%
- galvanized #3 17%
Amorica HRC #3 11%
20.1%
! Slabs #1-2 ~13%
CRC Electrical
17% Steel
5%
Pig iron " Grain-oriented H1-2 ~20%0
9% Coated steel
% electrical steel
HRC
209 Hot-rolled thick #H2 ~15%
plates™*




Stringent cost management

¥ Factors contributing to costs reduction: Share in 9M 2006 consolidated sales revenue
* consolidation of upstream assets Mining
segment

1.6%
/ Other
’ 3.9%

Coke-chemical

wp

growth of production volumes

decrease in maintenance costs in 2006

* increasing internal energy supply ivh
Steel segment
91.5%
Slab production cost trend 9M 2006 consolidated cash cost breakdown
Iron ore
250 - 230 Coal and Coke 7.6% Serap
28.3% ' e
£
>
= Othe rawl
materials
‘ 11.9%
Other Electricity

6.8%0

2004  H12005 H22005 H12006 9M 2006 19.6% as
Labour 4.7%

I Steel segment M Consolidated basis 9.2%

@ 1 Dolomite, limestone, etc.
-7-



Stringent cost management (Raw materials)

@ Factors contributing to costs reduction: Price development for coke and iron ore concentrate
* intensive technical upgrading program 400
: 350
# growth of production volumes =300
I . iy g 250
» well-balanced utilization of production capacities 2 200
a 150
¥ decreasing energy consumption =100 - -
50
¥ logistics optimization 0 ' ' ' ' ' ' '
2000 2001 2002 2003 2004 2005 2006
=—Iron ore concentrate - CVRD (Carajas), 62.4% Fe —Coke (Chinese market) |
Cash cost of production of iron ore concentrate Cash cost of production of coke
(Stoilensky GOK) (NLMK and Altai-koks)
20 7
150 1
125.9 123.8 125.3 127.3
15 1 14.78 14.01 14.30 14.29 120 1 104.0
. 99.0 96.4 101.6
< + 90 7
@ 10 1 2
-] 60 -
5 -
30 A
0 - 0 - T T T 1
Q1 2006 Q2 2006 Q3 2006 Q4 2006 Q1 2006 Q2 2006 Q3 2006 Q4 2006

mm Altai-koks  NLMK (Liptesk) |

1 Steel Business Briefing, Metal Expert, company estimates




Financial highlights

Historical performance 2001-2005 Sales revenue
EBITDA CAGR is 45%

il

USD min
= Average EBITDA margin above 40% © 00
= Average operating cash flow is USD 0.9 bn 4000
= Average ROE of 27% 2 000
9M 2006 financial highlights 0
2 Sales revenue of USD 4 358 min 2001 2002 2003 2004 2005 2006E
= EBITDA of USD 1 829 min, margin of 42%
= Operating cash flow of USD 1 029.5 mIn EBITDAL2
= Net income of USD 1 685 miIn
3,0 USD min . 53% 47% 60%
= ROE of 37% 25 3600 1% 20
25% 0
FY 2006 Outlook 20 | 72
1,5 20%
= Sales revenue growth about 38% (YoY) 1,0 000
(o]
= Operating profit growth over 30% (YoY) 8’2 o
= EBITDA around USD 2.6 bn 2001 2002 2003 2004 2005 2006E

N EBITDA (Ihs) —&—Margin (rhs)

EBITDA margin over 40%

1 Net of DanSteel A/S results to be consolidated in 2006
2 EBITDA is calculated as the sum total of net profit, net interest expense, income tax, loss on disposal of fixed assets, depreciation and amortization and
stock-based compensation (without gain/ (loss) on investments). -9-



NLMK: leader in steel industry

¥ Leading steel producer EBITDA margin vs. ROIC?

* Among the world’'s most profitable steel
60%

companies
¥ Solid financial performance through the steel
45%

cycle

4 Tenaris

. . . £ Evraz .
@ Vertically integration £ & Lgnines
0%
# Low cost crude steel production £ W Severstal S
. w & HNucol .at P Sypamics
* World class steel assets . B Mechel P Jusstest
¢ Mining assets integration e ., Comercia® ARG Seel- A
E wcﬁmngrt%ﬁrg‘ MR stfer  metals
4 Ryerson Maanghan
¥4 Proven track record of business 0% —Laanshan -A_ - .
0% 15% 0% 45% 60%
development ROIC

1. JP Morgan, conpany estimates

Disciplined approach towards M&A
¥ Implementing downstream growth strategy

4 Committed to best practices in corporate governance

US GAAP financial reports since 1998
Currently 4 independent directors out of 9 on the Board
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Sustainable growth strategy 2007 -2011

Key elements of NLMK’s strategy:

Expansion based on ‘profit before volume’ approach ensuring sustainable growth of
company’s earnings

Maximum utilization of core competitive advantages in low cost steel production

Pursuing self-sufficiency in basic raw materials through vertical integration

Further development of high value-added product portfolio through organic growth and
downstream acquisitions

Optimization of the asset structure; unlocking value of non-strategic assets

Rise in efficiency and cost reduction through intensive capex program

@ To increase crude steel production by 40%6 to 12.4 min tpy

@ To develop self sufficiency in major raw materials covering

Sustainable _Gmf"’th the projected increase in steel production
Strategy Objectives

@ To increase production of finished flat steel products b
2007 - 2011 " P Y

90%b to 9.5 min tpy
@ To achieve 47% EBITDA growth in 5 years



Increase in crude steel production

7 | objectiv
/f §‘\Raw NN Total investments: USD 2.4 bin

ater'ajs"f‘ Growth of production: 3.4 min

EBITDA impact: +15%

Strategic objective - to increase crude steel production to 12.4 min tpy

Competitive advantages to capitalize on:

World class assets with low cost production structure
¢ Proximity to Company’s iron ore production

* Favorable single site geographic location

¢ Large industrial area of Lipetsk site

* High quality of steel produced



Crude steel segment (key projects)

The 2nd phase of the Technical Upgrading Program (2007 to 2011) in the crude steel segment
includes the following major projects:

il

Blast furnace production:

Construction of new blast furnace #7 with 3.4 min tpy pig iron
capacity to be commissioned.

¢ Retirement from service and revamping of smaller blast furnace
facilities.

» Construction of pulverized coal injection facilities by 2010 that to
reduce natural gas consumption by approximately 70%

Steelmaking production:
¥ Renovation of BOF (Basic Oxygen Furnace) Shops #1 and #2.

# Construction of converter with capacity 300 th. tonnes and two ladle
furnaces.

Energy facilities:

# Increasing energy self-sufficiency from 43% to 60% by processing
blast furnace and coke gases.




Raw materials self-sufficiency

material jecti
e Investments: USD 1.1 bin
e Coal production growth: 5 min t

e lron ore concentrate production
growth: 2.5 min t

» EBITDA impact: +16%

2011E production Projected investments

Key inputs
(min tpy) (USD mln)

Iron ore concentrate
15.0

# production +2504 245.0
» sales 11.6
Pellets 3.0 - 280.0
Coking coal 5.8 up to 200% 511.0

concentrate



Raw materials segment (key projects)

Stoilensky GOK:

| ™

Construction of an iron-ore pellet plant at Stoilensky GOK with
production capacity of 3 min tpy.

Development of mining capacity.

Construction of the fourth section of beneficiating plant.

‘|||||r

Altai-koks:

Bringing total coke production capacity to 5 min tpy.

Revamping chemicals production facilities.

Dolomite and Stagdok:

Maintaining self-sufficiency in flux and dolomite covering the
projected increase in steel production

The 2nd phase of the Technical Upgrading Program (2007 to 2011) in the raw materials segment
includes the following major projects:




Rolled products output increase

Elat rolled steel objectives:
e [nvestment: USD 0.9 bin

/{5 Raw | rua . (excluding M&A)
aterlaj te
=
| —

e Growth of rolled sheet
production;: 4.5 min tonnes?

e EBITDA impact: +29%

_‘ﬂq

Planned slabs output

12.4 min tonnes

Lipetsk rolling facilities DanSteel A/S JV with Duferco External sales
59 mint 0.7 min t 3.6 mint 2.3 mint

1. Including organic growth and acquired rolling facilities 17



Rolled steel segment (key projects)

The 2nd phase of the Technical Upgrading Program (2007 to 2011) anticipates modernization
of existing and newly acquired rolling assets. The major projects are the following:

= Production site in Lipetsk:

¥ Revamping hot-rolling mill

*  Construction of two cold-rolling mills with 400 th. tpy and 110
th. tpy (specialized in electrical steel production) production
capacity

¢ Construction of hot dip galvanizing line with 300 th. tpy
production capacity

* Revamping grain-oriented steel production

VIZ-Stal:

¢ Construction of cold-rolling mill

Ml

¢ Construction of laser treatment facility
DanSteel A/S:

Reheating furnaces modernization

Commissioning new service center

: -18 -
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Joint venture with Duferco Group

Novolipetsk Steel (NLMK) and Duferco Group

turopean’¥d gl
(Duferco) have established a Joint Venture el
(JV) that includes 1 steelmaking and 5 O Contng 46 Hlafoere sk
r O”Ing facilities with total finished steel b s A Duferco Transformation Eurpe :‘maieﬂe -Grlgnh‘jph 3

output in 2006 of 4.5 min tonnes and a i g, SN AR,
network of service centers. 5

¥ NLMK acquires 50% interest in the JV for approx. USD805 min.

¥ Slab supply from NLMK to the joint venture is expected to increase from 0.5 million tonnes in 2006 to 3.6
million tonnes by 2012.

¥ Joint venture companies technical upgrading program provides for EUR375 min investments:

To increase production of finished steel to 6-6,5 min TPY (+40%)

To increase production of high value added steel grades to 3.6 min TPY (+50%)

JVATacilities Investments (EUR min.) 2006 production (min. t.)
Duferco La Louviere+Coating (Belgium, France) 85 2.4
Duferco Clabecq (Belgium) 110 0.6
Carsid (Belgium) 142 1.8
Other facilities3 38 1.5
Total: 375 4,52

1 Slab production
2 Total JV finished steel production
3 Duferco Farrrell (USA), Acciaierie Grigoli -20 -



Preliminary synergies analysis

Duferco JV synergy effect is estimated at USD330 min:

NLMK plans to increase slabs supply to the JV rolling facilities

-

Industrial configuration

(incl. slab synergies)

$262 min

Plate market
synergies

$51 min

Commercial and
marketing synergies

$17 min

Diversification

R&D synergies

w

w

from 1.2 min tonnes in 2007 to 3.6 min tonnes in 2012

This will support output growth and guarantee balanced utilization of JV
production facilities

Optimization of product mix and logistics between DanSteel, Duferco Clabecq
and Acciaierie Grigoli

Commercial synergies

Expanding customer reach and market penetration through utilizing JV service
centers network and distribution capabilities in Europe and the US

Achieving proximity to customers in the largest and most stable export markets

Decreasing earnings sensitivity to steel prices fluctuations due to regional and
product diversification

Strengthening market share in value added flat products

Cost savings resulting from optimization of R&D and new product development
efforts (mainly in flat products and plates)

-21 -



Customer-oriented approach

< Expanding customer reach and market penetration
utilizing of JV service centers and distribution
facilities

JV with Duferco included 9 companies located in Belgium,
France and Czech Republic engaged in the distribution of
products manufactured by JV companies and third parties

Main equipment: slitting, cutting to length, blanking, profiling,
laser cutting, pressing, folding lines

Total product flow in 2006: approx. 1.0 min. tonnes
(85% - group products, 15% - external products)

Marketing synergies

Commercial synergies due to market share increase (e.g. hot
rolled thick plates)

Achieving proximity to customers in the largest and most stable
export markets

-22 -
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Domestic Sales

< Key domestic market trends

» Strong demand (5-10% growth in real
terms)

yr

Three major players in flat steel products

Average domestic prices enjoy strong
support from growing Russia’'s economy

9M 2006 domestic sales by industry

Metalworking Machine-
22% building*
16%

Manufacturing
4%

Construction
20%

Instrumental

and electrical

engineering
2%

Metal traders
36%

* including 11%6 of auto industry sales

Key industries development for 2001 -2006 (Russia)

21.1% 15.7%

15% 1 12.8%

10.4% 10.1% 10.5% 8.8%
10% A

7.2%

6.4% 5.1% 5.7%
5% - 3.3
2.9%
iul A
0% -
2001 2002 2003 2004 2005 2006E
-5%
-10% - -8.8%

|- Construction Machine-building ™ Steel industry & metalworking
Source: Rosstat, company estimates

9M 2006 domestic sales by product

CRC HDG steel
28.7% 14.9%

‘ Pre-painted

steel
13.0%
\\ Pig iron

0.9%
HRC Slabs
36.1% 0.6%
NGO steel
GO steel 3.2%
2.5% _24 -



WTO impact

Key effects of joining Russia the World Trade Organization (WTO):

[

To promote FDI in Russian non-mining sectors

To provide opportunities for domestic processing industries development

To achieve better negotiation position in various limitations for Russian exports

To maintain and improve technological and consumer standards

To transport tariffs to the needs of exporters, to lower tariffs for railway export

China’s WTO accession (economic implications):

Foreign direct investments (FDI) in China China’s auto production

80 7 China joined WTO
70 T
60 - l

50

5700
5070
40 1
20 | o070 2340

7 000 7
6 000 -
5000 A
4 000 A
3 000

USD bin
in th (,000) pcs.

7000

4440
3250
2 000 -
20 T .
10 a 1 OOO n
0 - T T T T T

O_
S K ® & 2000 2001 2002 2003 2004 2005
SRS AR SRR

Source: China Statistics Yearbook

S\

> & & > P &
S L &P
] SN ®

OSSN

Source: China Statistics Yearbook

I

2006E

-25 -



Global conditions for growth

PRICE DEVELOPMENT FOR HR AND CR STEEL*

< We believe that global steel demand o
800 1
will rise by 3-5%6 annually for the 700 1 esa B0 o0 e
next decade
500 A
= Excess capacity will be controlled
300 1
with continuing consolidation T 20
_ . . R L. . 100
2 As a result price visibility will . , , , , , , ,
. 2000 2001 2002 2003 2004 2005 2006E 2007F
I m p rove —o—HR steel —— CR steel
* Nominal period average coil base prices, fob parity point EU
GLOBAL EXCESS HR COIL CAPACITY GLOBAL DEMAND FOR HR & CR STEEL™*
goq Mnmt 400 7 -Minmt 380
70 1 350 1
60 1 300 1
260
50 1 250 1
215
a7 198
40 200 1
165 160
30 150 - 142
115
20 1001 85 86 86 95
‘annnl
0 0 A T T T T
2001 2002 2003 2004 2005 2010E 2000 2003 2005 2006E 2010E 2020E

@ m CR steel HR steel
Source: 11SI ** Finished rolled steel coil, sheet and strip. -26 -
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Combining efficiency and prudent social policy

Overall productivity increased more than 25% in real terms since 2001

We seek to have a strong, direct and positive employee relationships that support the
achievement of our business goals

ille

The remuneration package of our employees includes medical insurance and
membership of a non-state pension fund scheme

Output per employee Number of employees
(Lipetsk production site) (Lipetsk production site)
o B - 40
L I I
252 258
250 Treeeeeeeeeeaeaa 236" - - g 238- - - - - 40 7
212 2 o
D 200 f--190 - - - oo ) S
7 2% :
Y= © ©
O 150 1 e e = c
(7] © g
g 5 20 | 2
§ 1004+ oot 2 2
S 100 < <
10 1
50 - ceo e
0 T T T T T 1 O i T T T T T
2001 2002 2003 2004 2005 2006(E) 2001 2002 2003 2004 2005 2006 (E)
Personel B Production personnel —&—Salary



Moving towards European environmental standards

NLMK main production facilities have been certified to a registered international

environmental management system standard such as I1SO 14001 (2004 version)

tenfold since 2000

Atmospheric emissions in 2000-2006
(Lipetsk production site)

3607 356" """ G

350 7 - - -

340 -1l e

th. tonnes
w
w
o

w
)]
o
'
'
'
w
=
~

310 7~

300 7 -

290

2000 2001 2002 2003 2004 2005 2006

USD min steel

60,0 7

50,0 A1

40,0 A

30,0 A

20,0 7

10,0 A

0,0 -

NLMK environmental expenditures of the Company have been increased more than

Environment protection investments 2000 -2006
(Lipetsk production site)

2006

2000 2001 2002 2003 2004 2005

-29 -
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Russia: macroeconomic highlights

GDP growth, % (YoY)

2001 2002 2003 2004 2005 2006E
Inflation (CPI), %6 (YoY)
20 77186 e

24
22 1

20 1
18 - -
16 1
14 -+
12 -+
10 1 -
g4--1
64--1
a4
o 4]

Industrial production growth, %6 (YoY)

2001 2002 2003 2004 2005 2006E

Salary growth, %6 (YoY)

2000 2002 2003 2004 2005

-31 -



NLMK’s production facilities flowchart

Grain-

Steelmaking
Plant
Oriented
Concentrate Steel Plant
Ferruginous
\WES (=S

Cold rolled

Iron Ore GO steel

:ll;t.l
[i=

Flux .
Non-Grain-

i Cold rolled
Oriented :
Steel Plant steel incl. NGO

BOF Shop 1
[
:

0

Hot Rolling
Plant

Cold old rolled steel

: incl. galvanized,
Rolling& colour-coated
Coating and hot rolled

Plant pickled

Pellets

BF Shop 1
!IIII
I'IIIIII[I

8
=

Purchased
Coke

Hot Strip Hot rolled steel and hot rolled
Finishing pickled

BF Shop 2
o3

- 1

=
A
I|e

IIIIIIII[:I

BOF Shop 2

Coke Plant

Coal
Concentrate ii i I

Slabs for sale

Pig iron for sale

U9 90 o0
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NLMK Milestones

Our Strategic goal - to become the most profitable steel company in the worid

Dansteel A/S
acquired
97% of Stoilensky '
>. GOK, iron ore Second Phase of
[ supplier, acquired the Technical
o | Upgrade Program
o) First Phase of : launched
(7)) Management began Technical Upgrading / |
(/)] consolidation of its FlEETE SETEE Coke producer JSC
(7)) block share using both Altai-koks and
0 its own capital and Prokopievskugol
(§) borrowed resources. | Group of Coal
£ | Companies acquired
e !
=2 Vladimir Lisin becomes 3 3
(/)] Chairman of the Board Management
0 acquirez?a e VIZ-Stal acquired
r ; 34% of shares ;
= State-owned NLMK i ‘
became a joint 1 .
company ' JV with Duferco
0OJSC Stagdok, miner created
& processor of fluxing ‘
limestone, acquired
December 15,
Production of cold- ‘ 2005. Successful
rolled non-grain- . ) listing of GDSs on
oriented steel OJSS? ;gg:g; g;'”er the London Stock
metallurgical dolomite, Exch?nge.
) acquired License for alarge
First iron-making Production of coking coal deposit
facility launched in / cold-rolled : Zhernovskoe-1 in
1934 carbon steel Kuzbass region
|/ | began | acquired
: | : :
1960 1980 1993 1997 1998 1999 2001 2002 2004 2005 2006 2007-2011
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Cash objectives

OM 2006 Cash Flow

Investing activities
4000 1 USD min ¢

1029 Financing activities

Il

2000 1 1924 130
b D

1000

. “ 1 Il
0- Operating activities

Exchange rate changes

Cash as of 31.12.2005 Cash as of 30.09.2006
Upgrade » Phase 2 (2007-2011): USD 4.4 bin

» Upstream: USD 736 min
M&A activities » Downstream: USD 654 min

» Project pipeline: acquisition of 3.5 min t of rolling capacity

¥ 2005 total dividends: USD 660 min
¥ H1 2006 interim: USD 336 min

30% of US GAAP net income — an average dividend payment during 5 period

CASH FUNDS

Dividends

» Proceeds from divesting non-core assets are used for special dividend payments

®

-34 -



Consolidated income statement

min USD
1Q2005 2Q2005 3Q2005 4Q2005 1Q 2006 2Q2006 3Q 2006
Sales revenue 1271 1106 986 1106 1123 1479 1757
Production cost (542) (486) (510) (580) (605) (685) (765)
Depreciation and amortization (74) (66) (69) (74) (74) (85 (92)
Gross profit 654 555 406 452 444 709 900
General and administrative expenses (25) (20 (67) 4 (38) (50 (45)
Selling expenses (14) (18 (16) (15) (16) (101) (90)
Taxes other than income tax 5) (20 (11) 0 (10) (11 (12)
Operating income 610 497 312 441 380 546 753
Loss on disposals of property, plant and equipment (1) (6) (0] (5) (1) (D (2
Gain / (loss) on investments 5) 1 7 5 384 7 5
Interest income 21 25 26 26 29 29 24
Interest expense (©)] (4) (@) 4 5) (6) 9
Foreign currency exchange loss, net (21) 9 ® 11 (57) (13 ()]
Other income/(expense), net 2 3 (14) 7 3) 7 ()]
Income from continuing operations before income
tax and minority interest 603 526 320 457 727 555 766
Income tax (164) (118) (110) (104) (177) (150) (196)
Income from continuing operations before minority
interest 439 408 210 352 550 405 570
Income from associates and subsidiaries - 3 1 0 0 0 (0)
Minority interest (14) 2 (5 (12) (5) (7) (4
Income from continuing operations 426 413 206 341 546 398 566
Income from discontinued operations - - 1 - - - 175
Netincome 426 413 207 341 546 398 741
EBITDA* 652 580 356 507 390 603 836
Note:

(without gain/ (loss) on investments).

*EBITDA is calculated as the sum total of net profit, net interest expense, income tax, loss on disposal of fixed assets, depreciation and amortization

-35 -



Consolidated balance sheet

min USD
30.06.2005  30.09.2005 31.12.2005  31.03.2006 30.06.2006 30.09.2006
ASSETS
Current assets 3208 3263 3436 3865 3287 3556
Cash and cash equivalents 1773 1933 1924 2271 1386 1342
Short-term investments 18 19 27 23 21 53
Accounts receivable, net 697 625 709 764 966 1100
Inventories, net 542 500 559 561 643 751
Other cumrent assets, net 170 179 209 238 263 29
Restricted cash 8 8 8 8 9 10
Non-current assets 2620 2704 2775 2960 4087 4734
Long-tem investments, net 58 47 31 34 7 5
Property, plant and equipmert, net 2275 2375 2415 2586 3341 3770
Intangible assets 19 18 21 20 20 202
Goodwill 174 175 173 197 589 636
Other non-cumrent assets, net 93 89 134 123 131 121
Total assets 5828 5967 6211 6 825 7374 8290
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities 685 731 612 540 893 1232
Accounts payable and other liabilities 664 704 566 511 693 978
Short-term borrowings - - 5 - 142 119
Current income tax liability 21 26 41 29 58 136
Non-current liabilities 329 357 392 423 508 605
Long-tem borrowings - - 45 - 17 14
Deferred income tax liability 293 310 301 312 422 537
Other long-term liabilities 35 47 46 111 70 55
Total liabilities 1013 1087 1003 962 1401 1838
Minority interest 81 86 93 113 126 129
Stockholders’ equity 4733 4793 5114 5 750 5848 6 323
Common stock 221 221 221 221 221 221
Statutory resene 10 10 10 10 10 10
Additional paid-in capital 1 32 2 2 2 2
Other comprehensive income 89 120 72 265 414 485
Retained earnings 4412 4 410 4 809 5251 5200 5605
@ otal liabilities and stockholders’ equity 5828 5967 6211 6 825 7374 8290
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Consolidated cash flow statement

min USD
1Q 2005 2Q 2005 3Q 2005 4Q 2005 1Q 2006 2 Q 2006 3 Q 2006
Cash flow from operating activities
Netincome 426 413 207 340 546 398 741
Adjustments to reconcile netincome to net cash provided by operating activities
Minority interest 14 ) 10 6 5 7 4
Depreciation and amortization 74 66 70 73 74 85 92
Loss on disposals of property, plant and equipment 1 6 0 5 1 1 2
(Gain)/loss on investments 5 1) 3) 0 (384) W) (5)
Gain from operations of discontinued subsidiary - - - - - - (226)
Equity in net earnings of associate - (3) (1) 0) 0) 0) 0)
Defferd income tax (benefit)/expense 8 (10) 15 (13) @) 0) (6)
Stock-based compensation - - 31 (30) - - -
Other movements (20) 3 (5) 0) 15 7 5
Changesin operating assets and liabilities
Increase in accounts receivables (232) 101 76 (42) (25) (113) (18)
Increase in inventories (14) (70) 44 (6) 22 (27) (65)
Decrease/(increase) in other current assets 3) 2 (10) (22) 4 (6) 1
Increase in loans provide by the subsidiary bank 4 (40) 9) (24) (20) (22) (23)
Increase in accounts payable and oher liabilities 36 31 9 31 (60) 18 (76)
Increase/(decrease) in current income tax payable (24) (33) 8 15 (13) 27 76
Net cash provided from operating activities 275 463 444 332 159 369 502
Cash flow from investing activities
Acquisitions of subsidiaries - - - - (59) (750) (538)
Proceeds from disposal of discontinued operations - - - - - - 275
Proceeds from sale of property, plant and equipment 2 6 1 2 3 0 7
Purchases and construction of property, plant and equipment (100) (166) (155) (152) 91) (149) (175)
Proceeds from sale of investments 4 20 30 18 403 17 31
Purchase of investments 3) (18) (10) (12) (28) 16 (32)
Movement of restricted cash (2) (1) (0) (0) 0 (1) (1)
Net cash used in investing activities (99) (158) (134) (145) 227 (867) (435)
Cash flow from financing activities
Proceeds from borrowings and notes payable 6 2 9 3 8 0 4
Repayments of borrowings and notes payable 2) 1) 4) 1) (15) (78) (34)
Payments to controlling shareholders for common control transfer of interests in a new
subsidiary, net of cash of $1,070 received in transferred subsidiary - - - - (104) - -
Dividends to shareholders (2) (5) (167) (210) (0) (336) (96)
Net cash provided by / (used in) financing activities 3 4 (162) (208) (111) (414) (126)
Net increase in cash and cash equivalents 179 301 148 (20) 275 (912) (59)
Effect of exchange rate changes on cash and cash equivalents 4) (52) 12 (16) 72 26 16
Effect of Dansteel A/S consolidation 27
Cash and cash equivalents at the beginning of the year 1349 1524 1773 1933 1924 2271 1386
Cash and cash equivalents at the end of the year 1524 1773 1933 1924 2271 1386 1342
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