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Disclaimer

By attending the meeting where this presentation is made, or by reading the presentation slides, you agree to the bound by the following
limitations:

This presentation does not constitute or form part of and should not be construed as, an offer to sell or issue or the solicitation of an offer to buy
or acquire securities of OJSC LSR Group (“hereinafter — the Company”) or any of its subsidiaries in any jurisdiction or an inducement to enter into
investment activity. No part of this presentation, nor the fact of its distribution, should form the basis of, or be relied on in connection with, any contract
or commitment or investment decision whatsoever. The information in this document has been prepared by the Company solely for use at
presentations. This document and its contents may not be distributed, published, reproduced (in whole or in part) by any medium or in any form.

No representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or
correctness of the information, or opinions contained herein. None of the Company nor any of its shareholders, directors, officers or employees nor any
other person accepts any liability whatsoever for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in
connection therewith. The information set out herein may be subject to updating, completion, revision, verification and amendment and such information
may change materially.

The information communicated in this document contains certain statements that are or may be forward looking. These statements typically
contain the words «anticipate», «believe», «intend», «estimate», «expect», «will» and words of similar meaning. By their nature forward looking
statements involve known and unknown risks, uncertainties and other factors which may cause our actual results, performance or achievements to be
materially different from any future results, performance or achievements expressed or implied by such forward-looking statements. We assume no
obligations to update amend or revise the forward-looking statements contained herein to reflect actual results, changes in assumptions or changes in
factors affecting these statements. Investmentin the Company will also involve certain risks. There maybe additional material risks that are currently
not considered to be material or of which the Company and its advisors or representatives are unaware. The forward-looking statements in this
presentation are based upon various assumptions, many of which are based, in turn, upon further assumptions, including without limitation,
management's examination of historical operating trends, data contained in our records and other data available from third parties. Although we believe
that these assumptions were reasonable when made, these assumptions are inherently subject to significant uncertainties and contingencies which are
difficult or impossible to predict and are beyond our control and we may not achieve or accomplish these expectations, beliefs or projections. In
addition, important factors that, in our view, could cause actual results to differ materially from those discussed in the forward-looking statements
include the achievement of the anticipated levels of revenues, profitability and growth, cost and synergy of our recent acquisitions and restructuring, the
timely development and acceptance of new products, the impact of competition and competitive pricing, the ability to obtain necessary regulatory
approvals and the ability to fund our future operations and capital needs through borrowing or otherwise, the ability to successfully implement any of our
business strategies, the ability to integrate our business and to realize anticipated cost savings and operational benefits from such integration, our
expectations about growth in demand for our products and services, the effects of inflation, interest rate and exchange rate fluctuations, and our
success in identifying other risk to our business and managing the risk of the aforementioned factors, the condition of the economy and political stability
in Russia and the other markets of operations and the impact of general business and global economic conditions.

Under no circumstances shall this document constitute an offer to sell or a solicitation to buy securities in any jurisdiction, including the United
States of America, and nothing in this document should be construed as a recommendation or advice to any person to purchase any securities.

The distribution of this presentation in some jurisdictions may be restricted by law and persons into whose possession this presentation comes

should inform themselves about, and observe, any such restrictions.
LSR




Senior Management Team

Igor Evgeny Georgy Elena
Levit Yatsyshin Vedernikov Tumanova

CEO, Managing Director Managing Director CFO,
Member of Development and Building Materials, Aggregates Member of
the Board of Directors Construction and Construction Services the Board of Directors

Extensive industry experience and commitment:
16 years with LSR Group
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Key Financials

Net debt/ EBITDA 35 2.0 2.6

Gross cash flow represents Operating profit before changes in working capital and provisions LSR




Key Financials

Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

Growth: 39% Growth: 67%

49,813 / 13,178

2006 2007 2008 2006 2007 2008

Sales and EBITDA Breakdown

2008 Sales breakdown

Construction

Real Estate Development .
Services

Building Materials Aggregates

2008 EBITDA breakdown

Note: Divisional breakdown of Sales and EBITDA shown before intercompany eliminations and unallocated amounts
Revenue and EBITDA of Commercial Real Estate segment accounted for less that 1% of the Group’s revenue and EBITDA

LSR




Real Estate Development

Growth: 62%
. o
Growth: 20% 4,002
12,218 /
10,172 —
2,466
3,275
2006 2007 2008 2006 2007 2008
Key Financials (RUR m)
Total* Elite Real Estate Business Class and Mass Market Real Estate in
...................................... Real Estate
2007 2008 2007 2008
New contract sales (th sqm) 151 197 123 141
SITERICERISVASSPPEVISTSCHALRICILECIERIERIEECEISEREE ~ RRCIDRMASRRMRRRRRRISREEE ~  [RECRRLECIERIEREREREERES
Ghsam) wro B8 B &
Sales revenue 10,172 12,218 4,552 5,180
EBITDA 2,466 4,002 780 1,588
EBITDA% 24% 33% 17% 31%

(*) After intersegment eliminations and other operations

* Increased margins in all core segments

» Completions and transfers to customers driven by construction schedule

* Non-cash loss on revaluation of office property under development due to worsened economic
conditions and postponed construction schedules

* Decline of demand in 4Q 2008 LSR




Real Estate Portfolio

Total Net Sellable Area: 8.9 million square meters

NSA by Segment NSA by Stage NSA by Region

Mass-market; Design and permitting; Under construction;
4,624 th sqm /52% 1,519 th sqm / 17% 908 th sq m 10% St. Petersburg; |
Held for future development; 7,730 th sqm /87%
2,866 th sqm / 32% )
Completed and partially sold;
207 thsqm /2%
Operating offices;
15thsgm/<1%
Gated communities; )
20thsqm/<1% Moscow;
. X 89thsgm/ 1%
Operating offices; Elite; ) .
15thsqgm/<1% 513th sqm /6% Initial concept design; L;f;r\gsr:dmR/egllg/n, Yekaterinburg;
(]
Offices; Business class; incl gﬁgﬁl EhTSs?/é?ni)Zlog(’ﬁrod' 1,008 th sqm/11%
0, . y
331thsq m/4% 489 thsqm /6% 4,700 th sq m
Portfolio is well-balanced across mass Largest part of the portfolio is located in
market, business class, elite and office the home market of St Petersburg

segments of real estate

Portfolio summary is available in our website at: www.Isrgroup.ru/results LSR
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Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

Growth: 127% Growth: 273%

13,119 3,121
5,771 /

4,893

2006 2007 2008 2006 2007 2008

Key Financials (RUR m)

Plus
2007 acquisitionin Total 2008
............................................................................................. Yekaterinburg
Sales volume (th sq m) 311 20* 464
 Salesrevenue o ........5771 10980 S 2189 13119
CBBITDA 837 2704 CE NN Alr 3121 .
EBITDA% 14% 19% 24%

» Growth of sales volumes and prices

* Increased operating efficiency due to modernisation of production facilities
* Economies of scale reached in full during the year

* Yekaterinburg acquisition contributed to 2008 results

*In addition the acquired company “Betfor” sold in 2008: 70 th cub.m of panels, 82 th cub.m of reinforced concrete, 13 th cub m of ready-mix concrete and 79 th cub.m of aerated concrete (included in 9 S
the financial results above Group




Commercial Real Estate

Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

181
105
93
18 2

2006 2007 2008 2006 2007 2008

Key Financials (RUR m)

........................................................................................... 2007 ......2008 .
Net lettable area at 31 Dec (th sq m) 12 15
ales tevemg TR o ol
LBITOA e P
CERITDAG Gl Sy
. Gam(loss) S pro perty .............................. Tiey (649) .......

* New A class office of 5th sqg m put into operation
» Development of major part of the office pipeline suspended

LSR




Building Materials

Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

1,157

Growth: 9%

A

9,295 Growth: 20%
19,692

3,609

3,318

2006 2007 2008 2006 2007 2008
______________ T Qt_a_ll_*_ ) o _I'\_’gi_qu_r_c_e_d_ _(?qr_wrete Ready-Mix Concrete Bricks Aerated Concrete
2007 2008 2007
. Sa|es ............ n/ ; ........ n/a ....... 578 ..............
volume th m3
. .rs.eé::.irs;l;; ......... 164 74 R 19 692 ..... 5556 .............
EBITDA BENY . vae e
EBITDA% 20% 18% 25%

(*) After intersegment eliminations and other operations

* Growth of revenue and EBITDA in 2008 despite deterioration of sales in 2H 2008

* Aerated concrete:
- EBITDA and margins declined due to poor performance in Baltic counties, margins distorted by extra sales of 3rd party product with

lower distributor’'s margin;
LSR

- acquisition of aerated concrete producer and launch of new factory in October in Ukraine




Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

4,422 Growth: 54% 1,382 Growth: 57%
8.520 3,147
/\
5,523 2 000

2006 2007 2008 2007 2007 2008

Key Financials (RUR m)

... Toal Crushed Granite
2007 2008
_Salesvolume (thm?®) na nfa
Sales revenue 5,523 8,520
EBITDA20003147
eamons 36% .......... 37% .....

(*) After intersegment eliminations

» Growth of sales volumes and prices
* Two new sand quarries and crushed granite deposit put into operation

LSR



Construction Services

Sales (RUR m) EBITDA (RUR m)/EBITDA Margin (%)

1,126 Growth: 15% 2,752 Growth: 26%

/

397

2,397

2006 2007 2008 2006 2007 2008

Key Financials (RUR m)

Tower Cranes Services Pile foundation construction Transportation

» Tower cranes fleet expanded from 193 to 245 units

LSR




Market Shares in 2008

LSR Market Positions in St Petersburg and Leningrad Region
Building Materials Aggregates
Reinforced Ready-mix Bricks Aerated Crushed sand
Concrete Concrete Concrete Granite

#1
51% Ly L ou 60% #1  31% #1 68% #1

Tower cranes Real Estate
services
Elite

#1 31% #l

5%

LSR
14 Group
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Inventory and Capex

Real Estate Development: Inventory and Capex Programme (RUR m)

Finished Goods (RUR m)

10,330
45,472

6,519

2,965

31 Dec 2007 31 Dec 2008 2006 2007 2008

B construction of buildings in progress and land acquisitions Note: Represents capex capitalised in the balance sheet

. Construction of buildings (finished)

Key capex initiatives in 2008:

- new cement plant

- new aerated concrete factory in
Ukraine

-modernisation and extension of
panel production capacity

- tower cranes fleet expansion

LSR

Development activity
increased in 2008




Debt Development (RUR m)

3.5 36,874

33,628

I Gross debt
[ Net debt
=@= Net debt / EBITDA

31.12.06 31.12.07 31.12.08
Debt Structure Debt Portfolio Currency Split
(31 Dec 2008) (31 Dec 2008)
Finance
lease liability US$ 17%

5%

RUR 65%

Bond issues
24%

Bank and EUR 18%

other loans
LSR

71%




Debt Maturity Profile at 31 March 2008

Total Breakdown by currency
in RUR m USD m
2Q 2009 1,323 1,113 3
3Q2009 ....................... 2687535 ......................... 58 .......................
-~ 4Q200 9 ....................... 8532 ..................... 715 8 ....................... 27 .......................

-~ 1H 2010 ........................ 7096 ..................... 499 6 ....................... 60 .......................

-~ 2H 2010 ........................ 3833 ..................... 2643 ....................... 33 .......................

-~ 2011 ............................. 4503 ..................... 3542 ....................... 14 .......................

2012 ............................. 897 ........................ 57 ........................... O ........................

-~ 2013 and .6.1 ];t.é.r ................ 8125 ..................... 368 4 ........................ 0 ........................
Tota| ........................... 3699623728 ...................... 194 ......................

Note: Debt maturity profile excludes finance lease liability and 3 party loans of approx. RUR 2,600m

LSR



Strategy 2009: Shift from Growth to Liquidity

* Maximisation of free cash flow is top priority
® Cost cutting programme launched in October 2008
e Stricter working capital policy in place

Building Materials

® Ready for price competition

® Reduce prices but try to keep sales volumes -> ensure cash flow and
protect and increase market share

* Reduced capex, but strategic cement project will continue as planned

® Refocusing marketing and sales efforts to infrastructure demand

Real Estate

® Continue construction of all residential projects started before the crisis

® Suspended development of office pipeline

* Pipeline of new residential projects in “sleep mode” prepared to hit the
market as soon as demand returns

* Participate in acceptable government housing initiatives

Panel construction
® Focus on governmental orders

LSR




| Income Statement

Cost of sales (13,796) (23861) (31.807)
Gross profit 7,314 were 18006
Distribution, G&A and other expenses (4,810) (5633) (7.267)
Changes in fair value of investment property 130 8,037 (16,143)

Net financial expenses (876) (1,889) (4,858)

Income tax expense (658) (3,311) 2,255
Depreciation & amortisation 1,121 1,554 2,049




Balance Sheet

Other non-current assets

Current assets

Assets classified as held for sale 28 62

EQUITY AND LIABILITIES

Minority interest

Non-current liabilities

Liabilities classified as held for sale 10 7,6

1 1 L5k

20 Group




RUR m 2008

N GO %180 ... 8007)
Depreciation & amortization 1,560 2049
Other, net (2,797) 19,293
Changeinlnventories (12209) (12.166)
Change in Trade and Other Receivables (G938) (L810)
Changein Trade and Other Payables 255 10548
Increase/ decrease in provisions 484 176
..... IncomeTaxes Paid el 275
Interest Paid (1,799) (2,957)

Capital Expenditures (4,925) (9,346)

Exchange rate fluctuations (166) 134

LSR




Significant Accounting Policies

B Preparation of IFRS accounts from 01 January 2005 onwards

B Revenue and cost recognition in Development:

— Revenue and costs only recognised after the transfer of property to consumer upon completion of
the project;

— Prior to project completion development and construction costs are carried in the balance sheet as
inventory (work in progress)

— Land plot and infrastructure costs are also part of inventory

B Construction Segment (prefabricated panel construction) revenue and costs are recognised on a
percentage-of-completion basis

B Building Materials and Aggregates revenue and costs are recognised at the moment of transfer to
customer

B Commercial property (operating offices) and land plots owned by the company designated for
commercial property development are revalued by an independent appraiser at each reporting
date. Gain / loss is reflected in income statement for the reporting period. The revaluation of the

rest of property portfolio (non-commercial property-related) is not reflected in the financial
statements

LSR




New Residential Real Estate Price Development

in St Petersburg

Mass market Elite

350

300 213 212 213

250

200

000'RUR

150

100

50 | 16 16

[ o S

8 8 9 13
Dec'98 Dec'99 Dec'00 Dec'01 Dec'02 Dec'03 Dec'04 Dec'05 Dec'06 Dec'07 Dec'08 Jan'09 Feb'09 Mar'09

LSR
Source: SPb Realty 23 Group
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Strong Combination: Two Complementary Market-Leading Businesses

Real Estate Development and
Construction
B Leadingresidential real estate developerin

North-West Russia and Yekaterinburg

B Real estate portfolio of approx. 9 million sqm
of net sellable area

Sales and EBITDA Development

49,813

2006 2007 2008
I Sales [ EBITDA  =@= EBITDA margin

Building Materials, Aggregates
and Construction Services

M Leading supplier of basic building materials in
Russia

B Geographical diversification outside of North-
West Russia

Sales and EBITDA Breakdown

2008 45%
Sales
Real Estate Development and Building Materials, Aggregates and
Construction Construction Services
2008
EBITDA

Note:  Divisional breakdown of Sales and EBITDA shown before intercompany

eliminations and unallocated amounts
LSR



Since 1993

History of organic development of core competencies and discovery of new market opportunities

Completion of first Entry to Completion of Entry to Acquisitions in

| Dynamic Development

-g elite residential real prefabricated first business Yekaterinburg Yekaterinburg: a
< estate project panel construction class market major real estate
- business residential real developer, a
(] estate project construction
Q in Moscow contractor, a design
E o Establishment of Establishment of Completion of office and a leader in
a o elite real estate mass market real Start of A class panel

op devel t tat isiti busi construction
(=R evelopmen estate acquisition of the usiness
T) (3] business unit Firstredevelopment development second centre Apollo
> = of industrial land plot business unit prefabricated Establishment of that is held as
(D) b in the centre of St integrated with panel gated investment
a g Petersburg prefabricated construction communities property

construction factory** business unit

Q ;
= O factories
_S @) Completion of the Establishment of Completion of
7)) famous elite real estate first houses in
= Acquisition of residential real estate ~ d€velopment Completion of gated
TS formerly state- project in business unit in the first mass Establishment communities
5 owned Kamennjostrovsky Moscow market of commercial projects
m construction prospekt distinguished residential real real estate

compan roject business uni*

Acquisition of tower Start of major new Acquisition of assets
cranes hire brick factory for the production of

A 8 company project reinforced concrete,
] O Acquisition of Expansion of Start of cement ready-mix concrete,
T! o] -; transportation tower cranes project aerated concrete and
o & &, company business unit to crushed granite in
s & QO Moscow Yekaterinburg.
45 8 N Acquisition of brick Entry t'o crushgd graqit 'Launch of 45 Acquisjtion of t'wo Merger of threg ) Acquisition of Acquisition of the
S - (= company with extraction and distribution Minutes” - chain of ~ ports with specialty  brick factories in Expansion of biggest aerated largest aerated
s .9 strategically important business. Start of ready-mix concrete fleet and facilties  one business unit ready-mix concrete concrete

o0 %Q "5 clay deposit acquisition of crushed plants covering all for sea sand created the single concrete business manufacturer in manufacturer and the

.S :b.b = granit producer with the districts of St extraction and largest brick unit to Moscow  Baltic counties opening of a new

o)} P extensive high quality Petersburg delivery manufacturer in aerated concrete

— S0 = N : n Ukrai

b= 7] reserves Russia plant in Ukraine.
=] < (= Acquisition of Acquisition of quarried Start of acquisition of Acquisition of the Acquisition of  Acquisition of third Acquisition of
=] =N reinforced and ready- and sea sand operations second brick company*** largest reinforced ready-mix brick company reinforced Start of

Q mix concrete producer concrete concrete producer Launch of aerated concrete factory in  construction of
manufacturer in NW concrete factory in Moscow aerated concrete
Russia St Petersburg factory in Ukraine

History of value-added acquisitions and turnarounds, greenfield projects and modernization

LSR
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Geography of operations: Focus on Key Markets

® Reinforced concrete ‘c‘ﬁg;?‘nm . ® Crushed stone 6 mn cub. m
@ -mi 1.68 mn ° 20.5mn
¢ Ready-mix concrete iy gt g Sand ok T
@ ® Brick arg_.?t;“" - ® Tower cranes services 192 units
380,000 Portfolio of 7,761 th
ST PETERSBURG ® Aerated concrete g . ® Real estate development '
AND LENINGRAD cubsm~ sam of NSA
RAEGION ® Cement 1.85mn | e panel construction 600 thsqm
(plant under construction) tonnes

—_MOsSCOW
AND MOSCOW REGION @

\

UKRAINE

*® Reinforced concrete 136,000 YEKATERINBURG
® cub.m @ AND URALS REGION
/" N ® Ready-mix concrete EEE:?EU ~S
® Aerated concrete ® Tower cranes services 45 units ® Reinforced concrete 138,000
570,000 cub. m . s
® Real estate development  Portfolio of 83 th sq m of NSA ® Ready-mix concrete égg,orﬁﬂ
® Aerated concrete g&g»onqo
® Crushed granite 500,000
sg.m
® Real estate Portfolio of 1,008 th sq m of NSA
development
. . ® panel producti 200 thsgm /60thsqm
Our operations focused on 4 strategic markets: s
St Petersburg&Leningrad Region, -Moscow & Moscow
Region, .Yekaterinburg & Urals Region and Ukraine

LSR




Business Structure

LSR Group
Real Estate Development, Construction and Commercial Real Estate Building Materials, Aggregates and Construction Services
o R
Real Estate Development m Commercial Real Estate Rogregates Construction Services Building Materials
Elite Real Estate in St. Petersburg Prefabricated Construction Construction and Management of
0JSC Construction Corporation 0JSC Gatchinsky DSK Aand A+ Class Business Centres Sand Tower Cranes Hire Reinforced Concrete
Renaissance of St. Petershurg ZAO DSK Blok in Moscow and St. Petersburg 0JSC Rudas 0JSC UM-260 0JSC PO Barrikada
ZA0 A Plus Estate
Business Class and Mass Market
Residential Real Estate Crushed Granlte Transportation of Bullding Materlals Ready-mlix Concrete
in St. Petersburg 0JSC Granit-Kuznechnoye 0JSC GATP-1 0JSC Obyedinenie 45
000 GDSK
Gated Communities Foundation Works Bricks
000 Osobnyak ZAD Stroitrest 28 0JSC Pobeda LSR

Real Estate in Moscow

LSR Ural Aerated Cor?crete
ZAO Mosstroyrekonstruktsia Aeroc International AS
Real Estate In Western Europe ReaLﬁ;‘g‘:ﬂgﬁ:ﬂ?&"em Building Materials, Aggregates Cement
LSR Europe GmbH 000 Cement
Construction AR :e'it;ﬂo;ce.df(:onzr;te q
etfor Reinforced Concrete )
Maintenance of Real Estate 000 SMU NOVA-Stroy Factory Windows and Doors
000 Kvartira LuxService ZAO Vertical
Prefabricated Construction Ready-mix Concrete
0ISC Betfor Reinforced Concrete 0JSC Betfor Reinforced Concrete Wholesale Supplies
Factory Factory of Building Materials
000 BaltStroyKomplekt
Real Estate in Ekaterinburg Aerated_ CoipiE
ZAO NOVA-Stray 0JSC Betfor l;elrlforced Concrete . o
EIiY) - Business Divisions
Business Segments
Designing Buildings Crushed Granite - 8
000 PKU NOVA-StroyProekt 000 Uralscheben

Business Units

LSR




Real Estate Development

2008 Sales, 2008 EBITDA, 2008 EBITDA

Segment RUR m RUR m margin

Elite residential and

. 3,985 1,819 46% 828
commercial CTPOMTERBHAR KOPTIOPALMA
BOBPOMOEHIE
CAHKT-NETEPBYPTA
Mass market and j lopoackas
business class JI" OomoCrpoutensHas 5,180 1,588 31% 4,032
residential Komnarus
Real estate Urals 2,012 333 17% 1,008
Real estate 504 245 49% 89
Moscow
Gated comuunities e~ 146 4 3% 20
OCOBRHAK 0
*) After eliminations and including sundry operations

** Including properties held for future development LSR
29 Group




Strong Track Record
in Residential Real Estate in St Petersburg

[ Griboyedova,85 | [ Kamenncostrovsky,56 | [ Malodetskoselsky,28 | [ l(orlnay14 J( Mlchunnskaya 6 | Emb.lﬂ ] ( Nevsky, 137 )

mmmmm

Elite residential

U
lllll““““
Hmnm\\'m

[ Chudnovskogo | [ Koroleva ) ( Kosygina ) [ Komenda,17 ) Moscow, Davydkovskayd [ Telmana ] [ Pulkovsky Posad

Mass Market & Business
Class Residential




...and in Yekaterinburg

P> 2004 o 2004 o 2004 o 2005 o 2005 o 2005 o 2006 > 2006 4

- AN

- o - p e - - — -
| [ Opalihinskaya,44 | [ Furmanova, 18 | ( Taganskaya,79 | [ Aviatorov,2 | [  Gotvalda,21-1 | [  Gotvalda14A | [ Mototoboytsev,12 |

-‘7

[ Izbirateley, 110

11 projects with NSA of approx. 250 th sq m completed since 2004

LSR




Panel construction is quick and cost-efficient method of

construction of mass-market housing

Key Financials Customer Mix (St Petersburg) : '

Sales volume (th sq m) 464
Sales 13,119
EBITDA 3,121
EBITDA margin 24%

Modernization
and extension

2007 -Capacity

of existing (L0

capacity in
St Petersburg

Acquisition in

Yekaterinburg

LSR Group
Government

3rd Party developers

2009 Capacity
600 th sqm

Yekaterinburg:
2009 Capacity
200 th sqm

St Petersburg:

Modernisation effects:

* Productivity growth

= Energy and raw materials cost
reduction

= Greater design flexibility

* Further quality improvement

LSR
Group



I Building Materials: Key Characteristics

4 4,001 28%
©
T
(@)]
(@)]
<
Reinforced concrete K7 7 iapl79:/0 1 6,332 23%
o
;
o Ready-mix concrete — 0
! =%
=4
=Bl Bricks NOGEAA (‘?ACP
m
Aerated concrete
(]
» Pile driving services 983 16%
30,964~ 25%*
*) Including other non-core products

Note: Divisional Breakdown of Sales and EBITDA shown before intercompany eliminations and unallocated amounts




| New Cement Plant

New cement plant will complete the integrated chain Project Progress
of building materials operations February 2008 March 2009

Upstream Downstream Customers
operations operations

Reinforced concrete [
\\
Ready-mix concrete Residential
a0 construction
Industrial anld
Aerated concrete ; commercia
t _ conﬁmaion
Aggregates
(sand and crushed
granite) Infrastructure
Prefabricated panel = projects
construction
3rd party sales =

In 2008 LSR Group consumed more than 1 million tonnes of cement

New Cement Plant

July 2008

-




Strategic Acquisitions in Yekaterinburg

April 2008 August 008

0OJSC Betfor Y
Panel and building materials B
producer

Annual production capacity:

Panel production 200 th sq m
Reinforced concrete 130 th cub. m

) o Ready-mix concrete 100 th cub. m
August 2008 Aerated concrete 125 th cub. m
35 ZAO Nova-Stroy
;5 |

OO0 PKU NOVA-
StroyProekt
Design of buildings

i

Real estate developer

OO0 SMU NOVA-Stroy
Construction company
Annual capacity 60 th sgm

OOO Uralscheben
Crushed granite producer
Annual capacity 500 th cub. m

At 31 December 2008 our real estate portfolio in Yekaterinburg includes over 1 million square
meters of real estate

LSR




| Analyst Coverage

Institution Analyst Telephone

Credit Suisse Andrei Nikitin +7 495 967 8109 andrei.nikitin@credit-suisse.com

Goldman Sachs Artyom Golodnov +7 495 645 4264 artyom.gO|0anV@gS.Com
Anton Farlenkov +7 495 645 4019 anton. farlenkov@gs.com

JP Morgan Elena Jouronova +7 495 967 3888 elena.jouronova@jpmorgan.com

Renaissance Capital David Ferguson +7 495 641 4189 dferguson@rencap.com

RBS John Messenger +44 20 7678 0551 john.messenger@rbs.com

Uralsib Eldar Vagabov +7 495 723 7020 vagabovem@uralsib.ru

LSR




LSR Group Investor Relations
Kliment Falaleev

36 Kazanskaya Street,

St Petersburg

190031, Russia

Phone: +7 812 571 7850
Fax: +7 812 312 8565
Mob: +7 921953 1641
Email: falaleev@lsrgroup.ru
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